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Salesperson’s 
Company Profile 

(All Rounds) 

 
Salesperson Details 
You have been with Gartner for six months and have been specifically prospecting for-profit (versus 
nonprofit) educational institutions with more than $200 million in revenue and substantial profit 
margins.  You know from recent internal research that education industry CIOs are at a crossroads 
with the boom in big data, and now CIOs must turn data into action.   
 
Decision-making is imperative in for-profit institutions because operating like a business to make 
money for investors is critical.  However, one nonprofit institution in particular caught your eye 
because their model is a hybrid, relishing in the best practices of both profit and nonprofit 
universities.  You think you can offer them a strategic advantage with Gartner’s services. 

 

 
 

The World’s Leading Research and Advisory Company 

Gartner (NYSE: IT) helps business leaders across all major functions in every industry and enterprise 
size with the objective insights they need to make the right decisions.  Their comprehensive suite of 
services delivers strategic advice and proven best practices to help clients succeed in their mission-
critical priorities. Gartner’s headquarters is in Stamford, Connecticut, USA, and has more than 
15,000 associates serving clients in 15,000 organizations in more than 100 countries. 
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Gartner Research & Sustaining a Unique Position 

Research is essential to any business because it informs decision, reduces risk and helps us 
understand how others are responding to change.  For research to add real value and confidence to 
decision-making, it must derive from an unbiased source with no interest in any predetermined 
outcome. 

 

Gartner offers actionable advice from a qualified, unbiased source.  As an independent research 
organization, Gartner is not obligated to any external agenda and puts solid stakes in the ground 
about how technology is impacting the future. 

The insight authored by any single Gartner analyst is subject to a peer review process before it is 
published.  Each document is reviewed by multiple sets of objective eyes to fully test and challenge 
the conclusion, as well as the relevance and business value of the research.   

Research methodologies, based on repeatable, proven processes, prescribe logical steps that must 
be taken each and every time a methodology is executed.  Gartner’s methodologies, which are 
continually updated and improved, play a quality assurance role that is never compromised. 

Gartner organizes their insight around key IT leadership roles, helping clients individually and 
collectively deliver the business outcomes expected from key disciples such as: 

 Security 

 Sourcing 

 Enterprise architecture 

 Application management 

 Business intelligence 

 Information management  

Turning complex information into actionable advice involves input from a variety of market and 
client sources, enabling Gartner to view technology topics from every angle.  When a complex topic 
arises, analysts from a research community provide insight to discuss the subject and eliminate 
uncertainties. 
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Gartner Cost Optimization Tools 

 

 

 

 

 

Gartner’s goal is to provide benchmarking and diagnostics to help compare and improve 
performance.  Using toolkits and guides that equip teams to make decisions and execute plans, the 
IT key metrics and ITBudget tools add an extra layer of insight. 
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Gartner‘s Executive Partner 

CIOs can receive value from working with a trusted expert in their field, and the Executive Partner is 
a benefit that comes with the Gartner for CIO package.  Gartner has numerous professionals who 
partner with CIO clients to leverage resources and consultancy to ensure IT success.  

 

 

 

 

Summary of Gartner’s Products 

 

 

 


